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Discovery

Badgley Phelps Wealth Managers, LLC is registered with the Securities and Exchange Commission (“SEC”) as an investment adviser. Investment advisory services 
and fees differ from brokerage services and fees, and it is important that you understand the difference. Free and simple tools are available to research firms and 
financial professionals at www.investor.gov/CRS which also provides educational materials about broker-dealers, investment advisers and investing.

Our firm provides wealth management services to retail investors. The services we provide are financial planning and investment management. Financial planning 
identifies your financial goals, investment objectives, and risk tolerance. Investment management includes equity only, fixed income only and balanced portfolio 
management.

Based on the information you provide us during the development of your financial plan, we customize your investment account by selecting the mix and quantity 
of assets (such as stocks, mutual funds, ETFs, ETNs, bonds and cash) which correspond to your financial goals, risk and return objectives, tax circumstances and 
income needs. We invest your assets in investment models that we have developed. Your investment account is reviewed and rebalanced to the target asset 
allocation and once every three months we provide you with reports about the holdings and performance of your account. Your financial goals and asset 
allocation are reviewed and updated as appropriate. We monitor on a continuous basis the investments in accounts over which we have authority.

We manage your assets on a discretionary basis. For discretionary accounts, our clients give us the authority to buy, sell, trade and allocate the investments in your 
account consistent with your investment objectives. This authority can either be absolute or subject to certain restrictions. We only manage accounts on a non-
discretionary basis when required by our client. This means that we will make suggestions regarding which securities to buy and/or sell, but you make the ultimate 
decision regarding the purchase or sale of your investments. We suggest a minimum $1,000,000 of investable assets per client relationship. For more detailed 
information about our advisory business and the types of clients we serve, please refer to Items 4, 7, 8 and 13 of our Form ADV Part 2A (“Brochure”) 
https://bit.ly/BP_ADV2a22. 

WHAT INVESTMENT SERVICES AND ADVICE CAN YOU PROVIDE ME?

Here are some questions you can use to start a conversation with your financial professional:

 Given my financial situation, should I choose an investment advisory service?  Why or why not?
 How will you choose investments to recommend to me?
 What is your relevant experience, including your licenses, education and other qualifications?  What do these qualifications mean?

WHAT FEES WILL I PAY?
You will pay a mutually agreed-upon fee for our services per the terms of your wealth management agreement. The fee will be a recurring “asset-based fee” since 
the fee is calculated based on a percentage of the supervised assets in your account. You will be billed once every three months. The more assets that are in your 
account, the more you will pay in fees. This incentivizes us to invest your assets in a way that delivers growth in alignment with your objectives and to encourage 
you to increase the amount of assets in your account.

You could also pay fees to other third parties which will depend on your account type and custodian. These fees include custodian fees, trust accounting and 
trustee fees, account maintenance fees, fees related to exchange traded and mutual funds, and transactional fees. You will pay fees and costs whether you make 
or lose money on your investments. Fees and costs will reduce any amount of money you make on your investments over time. Please make sure you understand 
what fees and costs you are paying. For additional information on the fees you will pay, refer to Item 5 of our Brochure: https://bit.ly/BP_ADV2a22. 

Here is a question you can use to start a conversation with your financial professional:
 Help me understand how these fees and costs might affect my investments.  If I give you $10,000 to invest, how much will go to fees and costs, and how 

much will be invested for me?

FORM CRS - CLIENT RELATIONSHIP SUMMARY
September 2, 2021
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Discovery

When we act as your investment adviser, we have to act in your best interest and not put our interest ahead of yours. At the same time, the way we make 
money creates some conflicts with your interests. You should understand and ask us about these conflicts because they can affect the investment advice we 
provide you. Here are some examples to help you understand what this means.

For most of our clients, we recommend that you use Charles Schwab as your custodian. Schwab does not directly compensate us for making this recommendation, 
but we do receive products and services that benefit us and our ability to manage and administer our clients’ accounts. These direct and indirect benefits include 
client referrals, electronic access to client account data, research, trade execution, pricing and market data, educational workshops and conferences. We therefore 
have an incentive to encourage you to maintain custody of your accounts at Schwab.

We receive proprietary research from brokerage firms which is obtained through commissions generated from the transactions we place with these firms on behalf 
of our clients. We use this research to evaluate and analyze the economy, markets and the specific investments we include in your investment portfolios. Also, our 
asset-based fee schedule means that we will make more money if our clients increase and/or keep their assets with our firm.

For additional information, refer to Items 5, 6, 11, 12 and 14 of our Brochure: https://bit.ly/BP_ADV2a22.

Here is a question you can use to start a conversation with your financial professional:
 How might your conflicts of interest affect me, and how will you address them?

HOW DO YOUR FINANCIAL PROFESSIONALS MAKE MONEY?
All compensation paid to our financial professionals is a function of our firm’s overall revenues from advisory fees which creates a financial incentive to find and 
retain clients. Our financial professionals are paid an annual salary and an annual bonus which is a based on our firm’s profitability and the individual’s job 
performance. Additional compensation is paid to financial professionals who engage a new client or when an existing client agrees to increase the amount of assets 
in their investment account. All financial professionals participate in our firm’s 401(k) plan and we make annual contributions to each employee’s 401(k) account. 
Financial professionals may also be compensated by our indirect parent company, Focus Financial Partners, LLC (or one of its affiliates), based on our firm’s revenues 
and/or earnings. This gives your financial professional an incentive to encourage you to increase the size of your investment account and to maintain your 
investment account with us, rather than transition it to another adviser. See Item 5 of your financial professional’s ADV Part 2.B Brochure Supplement for more 
information on his or her compensation.

WHAT ARE YOUR LEGAL OBLIGATIONS TO ME WHEN ACTING AS MY INVESTMENT ADVISER?  HOW ELSE DOES YOUR FIRM MAKE 
MONEY AND WHAT CONFLICTS OF INTEREST DO YOU HAVE?

DO YOU OR YOUR FINANCIAL PROFESSIONALS HAVE LEGAL OR DISCIPLINARY HISTORY?
No, we do not have any legal and disciplinary history.  Visit www.investor.gov for a free, simple search tool to research our firm and our financial professionals.

ADDITIONAL INFORMATION
Additional information about our services is available at:
 www.badgley.com
 https://adviserinfo.sec.gov/firm/summary/315440

If you would like to request an additional copy of this Client Relationship Summary or a copy our Form ADV Part 2, please contact us by telephone at           
(800) 869-7173 or (206) 623-6172.  You can also contact us by email at info@badgley.com.

Here are questions you can use to start a conversation with your financial professional:
 Who is my primary contact person?  Is he or she a representative of an investment adviser or a broker-dealer?
 Who can I talk to if I have concerns about how this person is treating me?

FORM CRS - CLIENT RELATIONSHIP SUMMARY
September 2, 2021
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S&P 500 Index at Inflection Points
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+401%
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+114%

Dec. 31, 1996
P/E (fwd.) = 15.9x

741

Oct. 9, 2002
P/E (fwd.) = 14.1x

777

Mar. 24, 2000
P/E (fwd.) = 25.2x

1,527

Oct. 9, 2007
P/E (fwd.) = 15.1x

1,565

Mar. 9, 2009
P/E (fwd.) = 10.4x

677

Feb. 19, 2020 
P/E (fwd.) = 19.2x

3,386

Mar. 23, 2020
P/E (fwd.) = 13.3x

2,237

Jun. 30, 2022
P/E (fwd.) = 15.9x

3,785

Characteristic 3/24/2000 10/9/2007 2/19/2020 1/3/2022 6/30/2022

Index Level 1,527 1,565 3,386 4,797 3,785

P/E Ratio (fwd.) 25.2x 15.1x 19.2x 21.4x 15.9x

Dividend Yield 1.4% 1.9% 1.9% 1.3% 1.8%

10-yr. Treasury 6.2% 4.7% 1.6% 1.6% 3.0%

-21%

Jan. 3, 2022
P/E (fwd.) = 21.4x

4,797

Source: Compustat, FactSet, Federal Reserve, Refinitiv Datastream, Standard & Poor’s, J.P. Morgan Asset Management.
Dividend yield is calculated as consensus estimates of dividends for the next 12 months, divided by most recent price, as provided by Compustat. Forward price-to-earnings ratio is a bottom-
up calculation based on IBES estimates and FactSet estimates since January 2022. Returns are cumulative and based on S&P 500 Index price movement only, and do not include the 
reinvestment of dividends. Past performance is not indicative of future returns.
Guide to the Markets – U.S. Data are as of June 30, 2022.
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Corporate Profits and Sources of Total Return

Source: Compustat, FactSet, Standard & Poor’s, J.P. Morgan Asset Management.
Historical EPS levels are based on annual operating earnings per share. Earnings estimates are based on estimates from Standard & Poor’s and FactSet Market Aggregates. *Earnings and 
multiple growth are both year-to-date percent changes of next twelve-month estimates. Past performance is not indicative of future returns. 
Guide to the Markets – U.S. Data are as of June 30, 2022.
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Inflation

Source: BLS, FactSet, J.P. Morgan Asset Management.
CPI used is CPI-U and values shown are % change vs. one year ago. Core CPI is defined as CPI excluding food and energy prices. The Personal Consumption Expenditure (PCE) deflator 
employs an evolving chain-weighted basket of consumer expenditures instead of the fixed-weight basket used in CPI calculations. 
Guide to the Markets – U.S. Data are as of June 30, 2022.

CPI and core CPI
% change vs. prior year, seasonally adjusted
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50-yr. avg. Apr. 2022 May 2022

Headline CPI 4.0% 8.2% 8.5%

Core CPI 3.9% 6.1% 6.0%

Food CPI 4.0% 9.4% 10.1%

Energy CPI 5.0% 30.2% 34.4%

Headline PCE deflator 3.4% 6.3% 6.3%

Core PCE deflator 3.3% 4.9% 4.7%
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The Fed and Interest Rates

Source: Bloomberg, FactSet, Federal Reserve, J.P. Morgan Asset Management.
Market expectations are based off of the respective Federal Funds Futures contracts for December expiry. *Long-run projections are the rates of growth, unemployment and inflation to which a 
policymaker expects the economy to converge over the next five to six years in absence of further shocks and under appropriate monetary policy. Forecasts are not a reliable indicator of future 
performance. Forecasts, projections and other forward-looking statements are based upon current beliefs and expectations. They are for illustrative purposes only and serve as an indication of 
what may occur. Given the inherent uncertainties and risks associated with forecasts, projections or other forward-looking statements, actual events, results or performance may differ materially 
from those reflected or contemplated.
Guide to the Markets – U.S. Data are as of June 30, 2022.

 Federal funds rate expectations
 FOMC and market expectations for the federal funds rate
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FOMC long-run projection*

Market expectations

 FOMC June 2022 forecasts
 Percent

2022 2023 2024
Long
run*

 Change in real GDP, 4Q to 4Q 1.7 1.7 1.9 1.8

 Unemployment rate, 4Q 3.7 3.9 4.1 4.0

 Headline PCE inflation, 4Q to 4Q 5.2 2.6 2.2 2.0
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Economic Growth and the Composition of GDP

Source: BEA, FactSet, J.P. Morgan Asset Management. Values may not sum to 100% due to rounding. Trend growth is measured as the average annual growth rate from business cycle peak 
1Q01 to business cycle peak 4Q19. 
Guide to the Markets – U.S. Data are as of June 30, 2022.
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Inflation and Money Supply
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Volatility Highlights Need for Experienced Research Team
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Food for Thought

Maximizing yield on cash and fixed investments

Diversifying concentrated positions

Year-end planning:
- Tax loss harvesting
- Required Minimum Distributions (RMDs)
- Charitable contributions
- Insurance/estate review
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Wealth Manager

Katie Wham
CFA®

Wealth Manager and             
Research Analyst

“We make a living by what we get, but we make a life by what we give.”

– WINSTON CHURCHILL

Katie joined Badgley Phelps in 2017 as a Research Analyst to further her career in a way 
that would provide more direct connection with clients. She enjoys the intellectual 
challenge of researching and recommending stocks, and also finds great satisfaction in 
seeing those investments help clients achieve their financial goals.

“Work hard, be kind, and give thanks. At the end of the day, you'll never regret doing any 
of these.”

Katie started her career in the marketing department of Touchstone Investments in 
Cincinnati, OH and later joined Rainier Investment Management in Seattle. During her 
eight years there, Katie moved from a marketing associate role to an institutional equity 
research analyst.

A Midwest native, Katie lives in the Seattle neighborhood of Maple Leaf with her husband and their two 
young daughters. In her free time, she enjoys running, spending time outdoors with her family, 
reading, or waterskiing. She also loves cooking comfort food and is fascinated with the housing market 
and sustainable investing.

EDUCATION

Bachelor of Arts, DePauw University, Greencastle, IN

INVOLVEMENTS
Member, CFA Institute
Member, CFA Society Seattle
Member, Mothers in Finance
 Founder, Pay It Forward
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Wealth Manager

Andrew Hooley
CFA®, CFP®

Wealth Manager

“When you’re good at something, you’ll tell everyone. When you’re great at 
something, they’ll tell you.”

– Walter Payton

Andrew joined Badgley Phelps in 2022 as a Wealth Manager. He works with individuals and families to 
develop customized plans through research analysis and a deep understanding of financial markets.

“Treat everyone with kindness and you’ll have a fulfilling life.”

Andrew started his career in the financial services industry at Charles Schwab. He most recently was a 
Financial Advisor with Apella Capital, where he helped clients achieve financial freedom. He loves to 
take an educational approach with his clients.

Originally from Indiana, Andrew and his wife now live in Kirkland, WA with their two dogs. You can 
usually find him outdoors hiking, golfing, or boating on Lake Washington. He loves attending games at 
T-Mobile Park and cheering on the Mariners. 

EDUCATION

Bachelor of Arts, DePauw University, Greencastle, IN

INVOLVEMENTS

Member, CFA Institute
Member, CFA Society Seattle
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Andrew Hooley, CFA®, CFP®

andrewh@badgley.com

Katie Wham, CFA®

KatieW@badgley.com

Contact Information

1420 Fifth Avenue, Suite 3200
Seattle, WA 98101

badgley.com
t (206) 623-6172 / f (206) 623-2042


